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i Reason to Own

7 Reasons to Own Your Home

1. Tax breaks. The U.S. Tax Code lets you deduct the interest you pay on your mortgage, your property taxes,
as well as some of the costs involved in buying your home.

2. Appreciation. Real estate has long-term, stable growth in value. While year-to-year fluctuations are normal,
median existing-home sale prices have increased on average 6.5 percent each year from 1972 through 2005,
and increased 88.5 percent over the last 10 years, according to the NATIONAL ASSOCIATION OF REAL-
TORS®. In addition, the number of U.S. households is expected to rise 15 percent over the next decade, creat-
ing continued high demand for housing.

3. Equity. Money paid for rent is money that you'll never see again, but mortgage payments let you build eq-
vity ownership interest in your home.

4. Savings. Building equity in your home is a ready-made savings plan. And when you sell, you can generally
take up to $250,000 ($500,000 for a married couple) as gain without owing any federal income tax.

5. Predictability. Unlike rent, your fixed-mortgage payments don’t rise over the years so your housing costs
may actually decline as you own the home longer. However, keep in mind that property taxes and insurance
costs will increase.

6. Freedom. The home is yours. You can decorate any way you want and benefit from your investment for as
long as you own the home.

7. Stability. Remaining in one neighborhood for several years gives you a chance to participate in community
activities, lets you and your family establish lasting friendships, and offers your children the benefit of educa-

tional continuity.

Online resources: To calculate whether buying is the best financial option for you, use the “Buy vs. Rent” calcula-
tor at www.GinnieMae.gov.
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i Credit Factors

5 Factors That Decide Your Credit Score

Credit scores range between 200 and 800, with scores above 620 considered desirable for obtaining a mort-
gage. With that being said, you need to talk with a home loan professional about what is available to you.
You need to get a copy of your credit report. This single step probably prevents more people from owning a
home that anything else. The FEAR OF THE UNKNOWN only hurts you. If your score is fair or better, that is
good because you can move forward. If your credit score is below fair, then that is good for you because now
you can put together your game plan to raise your credit score. Either way you can put together your plan of
action.

The following factors affect your score:

1. Your payment history. Did you pay your credit card obligations on time? If they were late, then how late?
Bankruptcy filing, liens, and collection activity also impact your history.

2. How much you owe. If you owe a great deal of money on numerous accounts, it can indicate that you are
overextended. However, it’'s a good thing if you have a good proportion of balances to total credit limits.

3. The length of your credit history. In general, the longer you have had accounts opened, the better. The av-

erage consumer's oldest obligation is 14 years old, indicating that he or she has been managing credit for some
time, according to Fair Isaac Corp., and only one in 20 consumers have credit histories shorter than 2 years.

4. How much new credit you have. New credit, either installment payments or new credit cards, are consid-
ered more risky, even if you pay them promptly.

5. The types of credit you use. Generally, it's desirable to have more than one type of credit — installment
loans, credit cards, and a mortgage, for example.

For more on evaluating and understanding your credit score, visit www.myfico.com.
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i Remove Stress

Take the Stress Out of Home Buying
Buying a home should be fun, not stressful. As you look for your dream home, keep in mind these tips for mak-
ing the process as peaceful as possible.

1. Find a real estate agent who you connect with. Home buying is not only a big financial commitment, but also an emotional
one. It's critical that the REALTOR® you chose is both highly skilled and a good fit with your personality.

2. Remember, there’s no “‘right” time to buy, just as there’s no perfect time to sell. If you find a home now, don’t try to sec-
ond-guess interest rates or the housing market by waiting longer — you risk losing out on the home of your dreams. The housing
market usually doesn’t change fast enough to make that much difference in price, and a good home won’t stay on the market
long.

3. Don’t ask for too many opinions. It’s natural to want reassurance for such a big decision, but too many ideas from too many
people will make it much harder to make a decision. Focus on the wants and needs of your immediate family — the people
who will be living in the home.

4. Accept that no house is ever perfect. If it’s in the right location, the yard may be a bit smaller than you had hoped. The
kitchen may be perfect, but the roof needs repair. Make a list of your top priorities and focus in on things that are most impor-
tant fo you. Let the minor ones go.

5. Don’t try to be a killer negotiator. Negotiation is definitely a part of the real estate process, but trying to “win” by getting
an extra-low price or by refusing to budge on your offer may cost you the home you love. Negotiation is give and take.

6. Remember your home doesn’t exist in a vacuum. Don't get so caught up in the physical aspects of the house itself — room
size, kitchen, etc. — that you forget about important issues as noise level, location to amenities, and other aspects that also
have a big impact on your quality of life.

7. Plan ahead. Don’t wait until you've found a home and made an offer to get approved for a mortgage, investigate home
insurance, and consider a schedule for moving. Presenting an offer contingent on a lot of unresolved issues will make your bid
much less attractive to sellers.

8. Factor in maintenance and repair costs in your post-home buying budget. Even if you buy a new home, there will be costs.
Don’t leave yourself short and let your home deteriorate.

9. Accept that a little buyet’s remorse is inevitable and will probably pass. Buying a home, especially for the first time, is a
big financial commitment. But it also yields big benefits. Don't lose sight of why you wanted to buy a home and what made you
fall in love with the property you purchased.

10. Choose a home first because you love it; then think about appreciation. While U.S. homes have appreciated an aver-

age of 5.4 percent annually over from 1998 to 2002, a home’s most important role is to serve as a comfortable, safe place to
live.
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Special Report From Jimmy Morrow

How to Buy Your First Home the Easy Way! Avoid 10 Common
Potentially Devastating Mistakes First Time Home Buyers Make.

Buying a home can be a “hair-raising” experience. It can be a roller coaster of emotions... finding the
right place... securing the loan... moving in. And if you’re like most of us, your home will be your
largest investment. The emotions over such a large and personal purchase can often cloud good
business judgment.

Many home buyers do very little research before “diving in” and investing their hard-earned money.
Before doing that, doesn’t it make sense to be as informed as possible? That’s what this report is all
about. It’s designed to help you avoid 10 common, critical mistakes many home buyers make. If you
follow these 10 suggestions, with the help of the right real estate professional, you’ll make a good
sound business decision that you’ll be happy and proud of for years to come.

1. Inspect, Inspect and Inspect- Go over the inspection report with a fine tooth comb. Make
sure the report was done by a professional organization. For condo purchases, go over the by-laws,

and association fees. Don’t take anything for granted... inspect everything!

Play CSI -
2. Imagine the Property Vacant- Your furnishings and decorations will be the  check out all
ones filling this new residence. Don’t be swayed by beautiful furniture ... it leaves  expenses.
with the owner. Taxes, utilities,
owner dues...

3. Income Plus Lifestyle Equals Mortgage Payment- Sit down with a  everything!

competent real estate professional and honestly discuss your income level and living
expenses. Take into account future considerations like: children, add-ons, amenities or fix-ups. Your
dream home is certainly worth a sacrifice but don’t mortgage your entire future.

4. View Several Homes- See at least 3-5 properties. Don’t move on the first property you see
but... don’t move too slowly either. With your agent’s help, you’ll be able to view enough properties
to get a good overall perspective of your market. And when you find the right property, all the leg
work will be worth it.

5. Utilize Your Team- By aligning yourself with the right real estate professional, you’ll have an
entire team working for you. Top real estate professionals have lenders, title reps, inspection teams - an
entire group of trained professionals to make the whole buying experience simple and easy for you.

Sioux Falls Home Guide.com - Jimmy Morrow - (605) 321-3253
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6. Play CSI - Check out all your costs and expenses before you sign: utilities, taxes, insurance,
maintenance and homeowner dues, if applicable. Make sure all utilities are on (gas, electricity, and
water), so you can inspect everything in working order. Ask lots of questions and be very detail
conscious.

7. Do a Final Walk-Through- Visit the property after all the furnishings have been moved out
to be sure there are no surprises. Be absolutely positive the property was left exactly as you had
agreed upon in the contract. Many times, things are unintentionally overlooked that could have been

spotted in a final walk-through.
Before you sign

I . ) ) do a final walk-
8. Plan For Flexibility- Closing dates are not written in stone. Allow for through and be

contingencies and have a back-up plan. If you or the sellers need a little more time ¢,/ the property
to conclude the final arrangements, don’t let these delays upset or frustrate you. ;¢ |eft per
These types of circumstances are not uncommon in a real estate transaction. contract.

9. If It’s Not In Writing, It Doesn’t Exist- All promises and discussions are to be in writing.
Don’t make any assumptions or believe any assurances. Even the best intentions can be
misinterpreted. Have your real estate professional keep an ongoing log (in writing) of all discussions,
and get the seller’s written approval for all agreements.

10. Loyalty Breeds Loyalty- Be open, honest and up-front with your team. Hard feelings and
disloyalty will cause headaches, delays or may even keep you from getting into the home you worked
so hard to locate. Take the time to select the right team in the beginning and your first home purchase
will be a simple, easy and profitable experience you’ll have fond memories of... for years to come.

My hope with this report has been to educate you and help you avoid the pitfalls many home buyers
go through. I hope you found the ideas valuable and if there is ever any way | can be of service to
you or anyone you care about, please contact my office. Your initial consultation is_always
completely free of charge and you’re under no obligation of any kind. We’ll sit down for 15-20
minutes... no high-pressure, just plain, honest talk about what it’s going to take to achieve your
personal goals. Go ahead, pick up the phone and give me a call. 1’d love to hear from you!

Jimmy Morrow
(605) 321-3253

EXIT Metro Real Estate
625 S. Minnesota Ave.
Sioux Falls, SD. 57106
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Buyer because it allows you to put less than 20% down — sometimes as little as no money down.
Without mortgage insurance, this would not be possible with A+ interest rates. Over the years,
the cost of mortgage insurance has actually declined. It used to be that a borrower had to pay as
much as 1% of the loan amount up front and then pay a significant amount each month.
Mortgage insurance companies now offer plans which require a very small amount at closing
together with a regularly scheduled payment each month. Deciding whether you should liquidate
some assets to use as additional down payment (to avoid the cost of mortgage insurance)
requires that you evaluate what you lose by liquidating those assets. Many clients find that
paying other debts is better than applying additional cash towards the down payment. Paying off
credit cards and car loans may improve cash flow more than avoiding Private Mortgage
Insurance.

Sometimes it may be better to keep your money working for you in investments other than your
home. Your cash (properly invested) in some growth or income oriented fund will earn
significantly more than offsetting the expense of mortgage insurance. In addition, We find that
most people feel more comfortable being slightly more diversified in their investment strategy.

4. 1I'm Under Contract To Buy Or Build A Home. 1'd Like To Select My Lender
Now And Begin The Loan Process. The Best Way To Compare Different Lenders
Is To Call Around And Ask What Each One Is Offering On Today’s Rates. That
Will Give Me An Indication Of Who Will Have The ""Best Deal" When | Am
Ready To Close.

This is the worst way to decide what lender you should select given this specific situation.
Lenders are just like any other business in that the product they are offering for sale is subject to
price changes which are constantly being modified by their suppliers. By the time you get in a
position to obtain a commitment ("lock-in™) for a specific rate and program you might find that
particular lender is no longer offering the best rate. Some lenders may even quote rates below the
market rate simply because they know you are not ready to lock in at that rate. Churchill
Mortgage deals with many lenders on a national basis. It is not uyncommon for a lender to be
offering extremely competitive rates one day. Then for no apparent reason, this same lender may
just arbitrarily decide to get completely out of the market by raising rates. Lenders do this for a
variety of business reasons which are beyond the scope of this article.

The point is that you must be in a position to take advantage of whatever opportunities exist in
terms of rates. In addition to rates, you should also consider the opportunities created by the
constant flow of new loan products. Consumers benefit by the constant creation of new financial
products. As an example, think of all of the mutual funds looking for our investment dollars. The
mortgage business is very similar. There are new products created each week. If you are not
experienced in evaluating loan programs it can remind you of a Clint Eastwood movie ... “The
Good, The Bad, and The Ugly!” The reality is that many of these new programs have excellent
benefits which can translate into significant dollar savings for you. You should begin your loan
process with a company and individual with the ability, knowledge and expertise to locate a
competitive rate and advise you on the most appropriate loan program to suit your specific
needs.




1. All Lenders And Mortgage Companies Are The Same. Aren't All
Lenders Required To Adhere To The Same Standards And Guidelines
Anyway?

This is an excellent question. We constantly find that there is a great deal of

misunderstanding relating to the idea that every lender has a set of guidelines which have
basically been cast in stone. At our office, we sometimes refer to these as “... the They Sayers.”
An example of this is “...They say you can't get a mortgage if you've just changed jobs or
employers.”

There are many different types of generic guidelines which form the basis for mortgage
approvals. In effect, these are “rules” which lenders use as their baseline for evaluating loans.
The most popularly known guidelines are - FHA, VA, FNMA (commonly referred to as "Fannie
Mae"), and FHLMC (commonly referred to as Freddie Mac™). These guidelines and procedures
change frequently and many lenders will deviate from these guidelines in order to obtain a
special competitive advantage. As a consumer, it is critical that you choose a loan officer who
has a good understanding of the basic guidelines. In addition, you should seek a loan officer with
access to multiple lenders who have the ability to deviate from standard financing guidelines.
You can make a big mistake by going to a lender who only offers one method of financing your
home.

2. I'm Better Off Going To A Lender That Has "'In-House" Underwriting, Right?

Many mortgage financing sources will boast that they can just step down the hall to their
underwriter and get an expedient (presumably affirmative) loan approval. This also tends to give
one the false belief that an underwriter who works within the same company is willing to be a
little more flexible. We have found that the exact opposite is probably a more accurate
assumption. In-house underwriters seem to need to be more cautious to avoid any implication of
impropriety. Some lenders even have a policy that underwriters reviewing branch office files
must be more strictly evaluated. In some cases, it is even company policy for the loan officer and
underwriter to avoid directly discussing a loan file. Situations may also arise where there is a
long standing personality conflict between a loan officer and an underwriter.

Large national wholesale lenders solicit mortgage brokers every day. Most of these lenders
attempt to compete to gain our business on the basis of service. One of the typical examples of
service is being able to talk and run what-if questions by the underwriter who will actually
review our loan files. This allows us to review any special situation with the underwriter prior to
actually submitting a loan for approval. That’s why here at Churchill, we keep our options open
by using both on-site underwriting and broker underwriters. That gives our customers the best
chance for approval of the program they need.

3. I Must Avoid Private Mortgage Insurance (PMI) At All Costs. This Means That
I'll Have To Put 20% down. After All, Mortgage Insurance Is Just A Waste Of
Money. . . | Don't Get Anything In Return.

Private Mortgage Insurance is required for most loans that exceed a loan to value of 80%.

Private Mortgage Insurance insures the Lender in the event that you default on your mortgage

payment and the lender is forced to sell your property at a loss. Mortgage Insurance benefits the
2




5. It Is Important To Get A Detailed Estimate Of Closing Costs From All Lenders

I Call Since Loan Closing Costs Will Vary Widely From Lender To Lender.
Most costs associated with purchasing your real estate are not controlled by the lender. These
include expenses such as attorney fees, title insurance, survey, recording fees, appraisal, and
termite inspection. These are costs which anyone will be required to pay when purchasing a
home regardless of loan amount or lender. All of these expenses are provided by independent
professionals who are not affiliated with your prospective mortgage lender. It can be very
confusing if you compare these expenses item by item to estimates prepared by different lenders.
Based upon individual experience, each loan officer will offer their best estimate as to what each
of these costs may be and there will be some differences between individual loan officers. When
your loan officer prepares the good faith estimate, they will also include an estimate for
establishing your escrow account for the future payment of taxes, insurance, and mortgage
insurance (often referred to as pre-paids). Property taxes are set by the appropriate government
taxing authority. Unfortunately, property taxes are not negotiable.

Premiums for homeowners insurance are set by the insurance company you select. All mortgage
lenders will require that you pay your first year homeowners’ insurance plus two additional
months at closing. All lenders work off of a schedule based upon the time of year that you close
in determining how much is placed into the escrow account at the time of closing to evaluate
how many months of property taxes need to be set aside. For this reason, your total costs for
setting up your escrow accounts will vary between lenders. The regulatory agencies (Fannie
Mae) only require you to disclose 2 months property taxes for escrow. But, depending on when
your closing is scheduled, you may be required to pre-pay up to 11 months of property taxes.
Again, based upon individual experience each loan officer will offer what they believe is a
reasonable estimate of your monthly taxes and homeowners insurance.

The most accurate method to compare lenders (in terms of closing expenses) is to ask about their
specific fees for: Loan Origination, Underwriting Fees, Tax Service Fees, etc. All lenders will
offer a different set of scheduled fees and each has a tendency to establish unique names for each
of these fees. It is important to make sure you obtain all of these loan charges and fees. You
should also compare discount points charged by various lenders if you are considering advance
payment to reduce your interest rate. Discount points may be paid at closing to reduce the
interest rate of your loan over the term of your mortgage.

6. I'm Purchasing My First Home And My Available Investment Cash Is Minimal.

This Means That | Must Get An FHA Loan, Right?
There are Disadvantages to an FHA loan:
1.) Mortgage insurance is required in most cases, both monthly and an upfront fee of 1.5%
2.) The process can be incredibly bureaucratic.
3.) Interest rates on FHA loans many times are higher than conventional rates.

There are several Advantages to an FHA loan:

1.) Itis possible to add some of the costs of financing to your loan amount,

2.) The mortgage insurance premium allows for a lower monthly payment.

3.) FHA underwriting guidelines are more liberal on your debt to income ratio (you can possibly
qualify for a slightly higher loan amount).

4.) FHA underwriting does not use credit scores to qualify, so you may get an A+ rate when
conforming lenders turn you down.

Notice that most of the advantages increase how much you can borrow. You are (essentially)
leveraging yourself into a higher debt position just to compensate for a couple of factors. Even if

4




you go with conventional financing, there is a good chance you can negotiate with the seller of a
property to pay closing costs when negotiating the purchase of a property. As noted previously,
lenders are constantly creating new loan programs. One of the current focal points for new
programs is related to the first time homebuyer market. Many barriers to home financing for first
time purchasers have been removed from the process to the extent that first time purchasers
should definitely examine the benefits to conventional financing. There are even a few new
conventional products which requires no down payment with the option of the lender (Churchill)
helping out with the closing costs and prepaid expenses. One thing is clear; in the long term
conventional financing will be much more cost effective due to interest rates and higher
mortgage insurance associated with FHA mortgages.

7. 1 Have Some Credit Issues That Make My Scores Low, So | Have To Accept A
Higher Rate Program Now, And Look To Refinance Later.

You will hear this kind of “temporary fix” situation from most lenders that look at your credit
today and just want to close your loan. They will try to convince you to accept a loan with
prepayment penalties and fixed for only 2 or 3 years, then the rates increase or force you to
refinance and pay closing costs all over again. At Churchill Mortgage, we were not satisfied
with the limited options available. So we did extensive research into how the Credit Scoring
software actually works. We then trained a team called the “Credit Score Improvement
Team” whose purpose is to show our customers how to increase their credit scores quickly, and
get approved for A+ interest rates. We then found software that will actually show us exactly
what moves you need to make to raise your scores, and exactly how many points it will increase.

In many cases, we can even get A+ interest rates for those that may have No Credit Score
because they have not used credit.

Don’t settle for high interest rates!
Give us a call and let us get you the credit (score) you deserve.

8. I've Been Told That The Best Type Of Program Is To Get A Fixed Rate Loan.
I've Also Heard That | Should Get A Fifteen Year Loan If There Is Any Way |
Can Manage The Additional Monthly Expense.

You should get together with a mortgage consultant who can explain the different types of loan
programs. Each program may have its own series of special benefits for you and your specific
situation. We have found that when considering such an important decision it is best to feel as if
you have explored all possibilities. It may well be that a fixed rate is the best type of loan
program. It may also be that you can save significant amounts of money by exploring alternative
adjustable programs, balloon programs, and others. In this day and time there are almost as many
different programs as there are housing options. A few things you should consider are the
anticipated time in the home, available asset base, current income situation vs. future income
situation, etc. It's wise to choose the most appropriate program based upon what is actually
occurring in your life at this time. If you pay off a loan in fifteen years versus thirty years you
will obviously save a lot of money in interest expense. It is important to note that this savings is
due to the repaying the loan in half the time. It is not due to a significant savings in interest rates.
You would expect that there would be a much lower rate since the loan has a quicker repayment
and, therefore, is a loan with less risk. In actuality, the difference in interest rates is not that




significant. Rates on fifteen year loans may be 1/4% to 3/8% better than thirty year rates.

Payments on fifteen year loans will be approximately 25% higher on a monthly basis. We have
had many clients sign a fifteen year mortgage only to discover that the monthly payments are
just a little too high for their budget. If you wish to pay your loan off earlier, without the
obligation of a 15 year mortgage, ask your loan officer to provide you with an amortization
schedule which will show what your payments would need to be in order to pay off your 30 year
loan in 15 years.

9. I'm Considering Refinancing. I've Been Told That | Must Get A Rate Which Is
At Least 2% Lower Than My Current Rate To Justify The Expense Of
Refinancing.

Nobody seems to know where this mysterious 2% rule of thumb came from. We have never
found anyone who can actually explain why one needs to save 2%. The facts are that most of this
decision goes back to what your specific objectives are for looking into refinancing. You might
be considering a home improvement. You might be trying to consolidate some of your other
debts. You might be exploring an alternative method for financing your child's education. There
are many different reasons to consider refinancing your home loan.

The reasons for considering your refinance may overshadow your concern over complying with
some kind of guideline you've heard about. To determine if it makes sense to consider
refinancing, you should carefully review the available options. Review how much the
refinancing transaction will cost you. Despite the fact that you can add it “back into the
mortgage” it is still costing you something. You also need to carefully review what this potential
transaction may mean to you in terms of your monthly budget and cash flow. Only after
examining these variables is it possible to evaluate whether the refinance makes sense for you.

10. When I’'m Negotiating On The Purchase Of My New Home, | Should Focus
Simply On Buying The Home As Cheaply As Possible And Disregard Any Offers
Of Concessions For Financing By The Seller Of The Property.

Closing Costs are a significant portion of the cash which is required for you to purchase the
property. Depending upon the purchase price, it is possible for costs to run as high as 2% to 5%
of the purchase price. It is important for you to be aware of the costs and determine whether you
will pay for them by writing a check at closing or have the seller pay them as part of your
agreement to purchase the property. Most Lenders allow the seller to pay closing costs up to
certain limitations. This may be the most overlooked benefit buyers have at their disposal. You
will be able to get much more bang for your buck if you allow the seller to pay your closing
expenses.




Churchill Mortgage can assist you and make sure you avoid making costly mistakes in obtaining
your financing. We broker for over 40 of the largest lenders across the country. What that
means for you is that we have the opportunity and ability to offer a variety of methods in
financing to fit every client’s needs.

We hope that this information is useful to you in your pursuit to purchase, refinance or build the
home of your dreams! We have learned that the best way to serve you is to think of ourselves as
your Super Servant. You have our guarantee that we will carefully listen to your individual
needs and work our hardest to get you the best deal around.

We want to be your Personal Lender for Life!

For additional information concerning your mortgage needs, please call us
TOLL FREE at 1-888-562-6200
or email us at
info@churchillmortgage.com.
We look forward to serving you!

Exclusively Endorsed by Dave Ramsey:

Voted Favorite Mortgage Company
by Readers of Parent Magazine:

BEST BEST
OF

F
PARENTING PARENTING
2002
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i Easy To Do...

Looking for help...2 Let’s chat about your plans.

Home Buyers

Custom Search - Big time saver

1.
2.

Set the parameters for your search, and discuss with Jimmy.

Get all listings that fit your needs emailed to you. You can save the homes that appeal to you, and reject
the homes you don't like. You will also be notified via email as soon as a new listing that fits your needs
comes on the market, or whenever a current listing has a change in price. How easy is that?

Schedule a private showing of the homes that interest you the most.

Home Sellers

Upscale Marketing

1.
2.

Professional Marketing Packet (compare this packet to single sheet handouts).

Dedicated domain name for your property. Your home's address will also become a domain name to make
it easy for buyers to search for your home, and to learn about the details.

800 number for your home to make it easy for buyers to learn about your home.

Lighted signage attracts attention. Buyers should be able to find your home up to 10pm whether or not it is

dark outside.

Featured property on SiouxFallsHomeGuide.com. Also listed online at EXITmetroRE.com, and
HomeViewSiouxFalls.com

powered by the american dream

Sioux Falls Home Guide.com

Jimmy Morrow

broker associate

Phone: 605-321-3253

Fax: 605-271-8001

E-mail: jmorrow@SiouxFallsHomeGuide.com

EXIT Metro Real Estate

625 S. Minnesota Ave. gﬁ

Suite 102 e P
Metro Real Estat

Sioux Falls, SD. 57104 etro Heal Esiate




Sioux Falls Home Guide.com

i

(= s

powered by the american dream

Jimmy Morrow
broker associate

(605) 321-3253
EXIT Metro Real Estate
625 S. Minn. Ave., Suite 102, Sioux Falls, SD 57104
Office: 605-271-8000 ¢ Fax: 605-271-8001

E-mail: jmorrow@SiouxFallsHomeGuide.com





